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5 Key benefits of commercial
solutions for sales
performance enhancement

In the fiercely competitive business environment, small and medium sized
businesses (SMBs) are relentlessly pursuing strategies to augment their sales
performance and profitability. Issuers and acquirers have a powerful tool at
their disposal - commercial solutions. This strategic move does not only facilitate
streamlined financial management for their SMB clients, but also uncovers a
wealth of revenue generation opportunities for issuers and acquirers.

Top 5 benefits of commercial solutions

for the SMB segment:

O Enhanced cash flow =, Improved datainsights

Business cards can help expedite = Q Acceptingcards can provide valuable
\ payment processes, which allows data insights to SMB owners and

businesses to manage their cash flow
more effectively. Efficient cash flow can
help businesses dedicate more time

to whatis important: investing more

in their sales and marketing efforts to
attract new customers.

Increased customer
loyalty

managers. These insights can be
leveraged to understand purchasing
behavior better, enabling businesses
to tailor their sales strategies more
effectively.

Enhanced security

With advanced security features,
accepting cards can help to reduce the

~ risk of fraud. This assurance can assist

By offering perks and rewards . . -
) . . in attracting and retaining customers,
associated with Business card usage o -
contributing to improved sales

to SMB clients, banks can encourage forman
repeat purchases, fostering customer performance.
loyalty.

O Bemore productive
and focused on sales

Business cards simplify the
process of tracking and
managing expenses. This
can free up significant time
and resources, allowing
businesses to focus more on
sales and client relationship
building.

Visais here to help you

Contact your Visa account executive to learn how Visa can help SMBs
grow and thrive every step of the way.
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